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10 a.m. - 12 p.m. 12:30 - 2:30 p.m.
Pros and Cons
Types of Leases and Lease
Structures
Leasing Economics
Measurement and
Comparison
The Lease Document

Identify & address the most
frequently negotiated issues in
commercial property leases.
Insight on how to achieve win-win
results or a fair compromise
when negotiating these issues.
Identify best practices when
negotiating commercial property
leases, and other do’s and don’ts
in the lease negotiation process

COMMERCIAL ADVANTAGE | $25
CBA MEMBERS | $35

NON-CBA MEMBERS |$59

DISCLAIMER: The views expressed in class are those of the Speaker/Instructor and do not necessarily reflect the views of the Commercial Brokers Association. Any photos
taken during the course of the event may be used for future advertising or posted on social media. Please notify the Association if you do not agree with the aforementioned.
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