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SALES

B a y  E a s t  P l e a s a n t o n  O f f i c e  |  7 0 2 1  K o l l  C e n t e r  P a r k w a y  |  P l e a s a n t o n

W e d n e s d a y ,  J a n u a r y  2 9

10 a.m. - 12 p.m.
12:30 - 2:30 p.m.How to advise commercial

clients on the investment value
of a commercial property.
Providing the alternative
value of leasing a property.
Assisting business owners in
comparing leasing vs purchase
financing options.
Comparing the financial
aspects of leasing to those of
owning a commercial
(business) property.

Business Opportunity Basics
you need to know
Selling a Business
Business Types
Why is the owner selling and
what is being sold?
When is the right time to sell?
Business Opportunity Selling
Process
Case Study

COMMERCIAL ADVANTAGE | $25
CBA MEMBERS | $35

NON-CBA MEMBERS | $59

DISCLAIMER: The views expressed in class are those of the Speaker/Instructor and do not necessarily reflect the views of the Commercial Brokers Association. Any photos
taken during the course of the event may be used for future advertising or posted on social media. Please notify the Association if you do not agree with the aforementioned.
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